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ACQUISITION TESTIMONIAL

THE SITUATION

WHY SELL?

WHY BANKERS?

THE RESULTS

G&R Metals was happy with their current agent 
and although they were hesitant to schedule an 
appointment with Bankers Insurance, they agreed 
to meet for 15 minutes. Aft er they learned about 
our model and the VMA Program, they realized that 
Bankers Insurance could assist them in improving 
upon what they currently have. 

WWW.BANKERSINSURANCE.NET      |      SALES@BANKERSINSURANCE.NET

Perpetuati on, plain and simple. My partner was 65 years 
old and I was 45. He wanted to reti re and I wanted to 
conti nue the agency. 

Similiar DNA, similiar culture. It appeared the agency 
would retain its hometown feel but gain the strengths of 
a larger, multi -state agency. 

Very positi ve. The wealth of knowledge shared through-
out the agency is a tremendous tool. We have all the 
markets to handle any client; personal, commercial, large, 
or small. 

Holdren, Eubank & Stanley had been in business for 
seventy years, serving Bedford, VA and the surrounding 
areas as a general agency. 

By: Courtney Holdren, President


